
“The problem with so much personal finance advice is that it’s unneces-

sarily complicated, often with the goal of selling you things you don’t 

need. Tim Maurer never plays that game. His straightforward, candid, 

and—yes—simple prescriptions are always right on target.”

—Jean Chatzky, financial editor of NBC’s Today Show

“Finally, a personal finance book that isn’t only about how to improve 

your financial situation for the sake of just making more money; instead, 

Simple Money is ultimately about how to live a more fulfilling life, and 

provides the financial education, along with simple (and practical!) money 

tools and techniques you can use to help you get there.”

—Michael Kitces, director of financial planning at Pinnacle Advisory 

Group; publisher of Nerd’s Eye View financial planning industry blog

“Amen! Amen! Amen! Simplicity is a gift . . . and this book o"ers it by 

the truckload!”

—Carl Richards, New York Times columnist; author of The One-Page 

Financial Plan; director of  investor education at the BAM Alliance

“Once again, Tim takes us by the hand and leads us through the com-

plicated world of personal finance. Reading this book is like having your 

own personal financial advisor—a great one—sitting on your shoulder, 

helping you make di#cult decisions. From setting goals to investing to 

preparing for retirement, Tim shows us the way to financial prosperity.”

—Kimberly Palmer, senior money editor at U.S. News 

& World Report; author of The Economy of  You

“Some books teach you about money, and others help you find your 

purpose. Simple Money is the rare, honest book that tackles the inter-

section between them. You can’t manage your money without thinking 

about your life—and the system that Tim proposes can make a radical 

di"erence in both.”

—Chris Guillebeau, New York Times bestselling author 

of The $100 Startup and The Happiness of  Pursuit

“If you’ve ever had the urge to throw up your hands and yell ‘Enough!’ 

when thinking about your finances, you are on to something, and Simple 

Money will help you find it.

“In Simple Money, financial expert Tim Maurer teaches us how to 

literally redefine wealth in a way that will both honor your life values and 

priorities while simultaneously reducing your stress. Maurer’s innova-

tive ‘Enough Index’ helps you identify where you are today, financially 
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speaking, while also giving you a clear framework for knowing what needs 

to change to nourish your financial life going forward.

“By the time you finish reading Simple Money you will know how to 

serve as your household’s CFO. Whether it’s maximizing current cash 

flow, investing hard-earned savings, planning for educational expenses or 

retirement, crafting your estate plan, or protecting your household with 

appropriate insurance, Maurer tells you not only what to do but why it 

will improve your life.

“And for those of us who love to be given clear, concise checklists, 

Simple Money contains a powerful top-ten list of what to do with in-

cremental discretionary income to get yourself and your family on solid 

financial footing. This delightful guide will leave you with fresh financial 

insights, clear action steps, and a refreshingly frank discussing of how to 

find just the right financial professional to assist you in making the most 

of your hard-earned money.

“Simple Money provides a unique, heartfelt road map to understanding 

what ‘Enough’ means in your financial life and shows you how to build 

a life of contentment and financial security around that blissful feeling.”

—Manisha Thakor, CFA, director of Wealth Strategies 

for Women; writer for The Wall Street Journal

“Throughout Simple Money, author Tim Maurer reminds us that ‘per-

sonal finance is more personal than it is finance.’ His easy-to-understand 

guidebook not only explains how to strengthen all aspects of our financial 

lives, but wisely insists that the place to start is by reflecting on and clari-

fying what is truly most important in our lives. As he explains, ‘Under-

standing what you value most will help simplify even the most complex 

financial decisions.’ As a result, I highly recommend Simple Money as a 

tool for increasing both financial success and life satisfaction.”

—Carol Anderson, Money Quotient

“The desire to live simply and fulfilled is the key to a life well lived. Tim 

Maurer brings inspiration and clarity to the concept of identifying core 

life goals and structuring the simplest and best financial architecture to 

accomplish them. His edict that finance is personal is spot on. If you do 

the hard but gratifying work of truly knowing yourself, your financial 

decisions will be informed and sensible. There is also a wealth of practi-

cal how-to steps on choosing simple, appropriate investment vehicles to 

support the life of one’s dreams.”

—George Kinder, author of Life Planning for You
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For my sons, Kieran and Connor—

I hope the many financial decisions that await you

will be made simple because your paths 

in life have been made clear.

(Unpublished manuscript—copyright protected Baker Publishing Group)
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START HERE

You can not overestimate the 

unimportance of practically everything.

John Maxwell

You may have heard of the 80/20 rule. It is also known as the 

Pareto principle, named after the early-twentieth-century Italian 

economist who noticed that 80 percent of the peas in his garden 

came from only 20 percent of the pea pods.

While the 80/20 rule is not a cosmic absolute, it persists in 

money and business—and especially in the business of  money. For 

centuries, the financial industry has sought to hoard proprietary 

information for the purpose of selling it at a premium. But as the 

information age collided with the financial collapse of 2008 and 

the subsequent Great Recession, an entirely new problem has ap-

peared: now everyone’s a financial expert.

The pursuit of money is nothing short of its own religion, and 

rather than move toward simplicity, its scores of paths have become 

painfully circuitous. Sifting through the plethora of information 

from an industry with questionable intentions and a blogosphere 

(Unpublished manuscript—copyright protected Baker Publishing Group)
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with questionable credentials, we’re left echoing T. S. Eliot: “Where 

is the knowledge we have lost in information?”

Simple Money strives to cut through the noise, providing at 

least 80 percent of what you need to know about personal finance 

with under 20 percent of the information and investment in time. 

The chaotic financial world simplified.

This leaves you with a decision: If you’d prefer to live on the 

hairy edge of financial insanity, this book might not be for you. 

But if something in you yearns for a simpler financial existence, 

a more comprehensible plan, or an achievable financial to-do list, 

this book was written for you.

This short introduction lays the groundwork, beginning with 

four fundamental tenets that link each of the book’s five parts.

Tenet #1:  Personal finance is more personal 

than it is finance

This is not a clever tagline but a statement of fact rooted in science. 

In psychology, yes, but also in biology. The proof is everywhere. 

This is why people who make a million dollars a year live paycheck 

to paycheck and why underpaid teachers retire with millions in 

savings. This is why investors make a fraction of what their invest-

ments return. This is why consumers entrust their life savings to 

salespeople who buy them fancy dinners.

This is also why the first part of this book is dedicated to Plan-

ning for Life. One of the ways we can make financial decisions 

simple is to genuinely understand what motivates us. These moti-

vations are too often separated from our financial planning, even 

though they are the foundation.

The research and writing of Daniel Kahneman, Richard Thaler, 

Cass Sunstein, Jonathan Haidt, Daniel Pink, Malcolm Gladwell, 

Simon Sinek, Chip Heath, and Dan Heath collectively raise a big 

neon sign that reads:

(Unpublished manuscript—copyright protected Baker Publishing Group)
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The way we think people make decisions—and therefore the way 

we motivate people—is wrong.

We’re stuck in an era of carrot-and-stick motivation, even though 

science passed such a system by decades ago. We’re stuck telling 

people what to do and how to do it without ever ensuring they 

understand why.

Tenet #2: We need to know why

Simon Sinek reminds us what really motivates people to action 

in his popular TEDx talk, “How Great Leaders Inspire Action,”1 

and in his book, Start with Why. People won’t really listen to 

what you tell them to do or how to do it until they understand 

why it’s important.

The financial industry is notorious for berating people with 

an onslaught of whats and hows. I’ll follow Sinek’s example and 

begin every chapter telling you why you need to read it.

The reason why part 2 of the book—“Planning for Today”—

will likely interest you is because we’ll answer the question “Where 

do you stand financially?” relative to a host of indicators. It also 

o"ers a few essential practices for anyone hoping to develop long-

term financial stability.

If you don’t care about why, consider going directly to chap-

ter 19, “The Top 10: Your Next Dollar’s Home,” and get to work!

Tenet #3: Simple, not simplistic

Even that which I’ve deemed the Minimum E"ective Dose of per-

sonal finance might feel overwhelming at times, especially if the 

subject matter is new to you. I’m sure there will be times when 

you’ll think, “Uh, this doesn’t exactly sound simple to me.” Please 

take heart. It’s part of the plan.

(Unpublished manuscript—copyright protected Baker Publishing Group)
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If I just give you a few bulleted action items with no background 

education or explanation, that would be overly simplistic, a cheap-

ening of the advice, and ultimately detrimental to your long-term 

financial health. To get to elegant simplicity, we often have to wade 

through complexity.

Consider this quote attributed to Oliver Wendell Holmes Sr.: 

“For the simplicity on this side of complexity, I wouldn’t give you 

a fig. But for the simplicity on the other side of complexity, for 

that I would give you anything I have.”

An illustration of this principle: A Major League Baseball 

catcher flashes the pitcher a simple hand gesture, his recommen-

dation for the next pitch. Once a pitcher has reached that level, 

he needn’t retrace an elaborate mental framework to orchestrate 

a curveball, sinker, or fastball.  But this process is only simple and 

e#cient in the present because of the years of training and practice 

and the catcher’s intimate knowledge of the pitcher’s—as well as 

the batter’s—strengths and weaknesses. The process is made simple 

thanks to the participants’ willingness to endure the complex.

I strive to give you the simplicity on the other side of complexity. 

I reach for simple recommendations that are based on a deep and 

wide understanding of the complexity of these topics.  And some-

times, I’ll need to walk you through a helping of that complexity to 

ensure you can fully realize the benefits of these recommendations.

Simplistic

Complexity

Elegant 

Simplicity

The Simplicity on the Other Side of Complexity

©
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e
h
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r 
G

a
p
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Parts 3 and 4 of the book—“Planning for the Inevitable” and 

“Planning for the Unexpected”—delve into the meat of personal 

finance and tap into the heart of its complexity. But don’t worry, 

at the end of each chapter, you’ll find a Simple Money Summary 

with concise, manageable guidance to help you accomplish the 

most with the least.

We conclude with part 5, “Planning for Action,” because the 

best-laid plans are worthless if they are never implemented.

How to Use This Book

This book endeavors to provide a comprehensive overview 

of personal finance. It certainly won’t touch on everything. 

For example, instead of a chapter on taxes, I discuss taxes 

throughout when appropriate. But the comprehensive scope 

means some sections will be more applicable than others 

to you.

Therefore, here’s how I recommend approaching this book:

Part 1 is required reading. It’s the foundation on which 

everything else is based. Even though you see very few refer-

ences to money, if you were going to read only one section 

of the book, I’d implore you to read part 1.

Part 2 will be beneficial for everyone, but especially for 

those who wonder where they stand financially, those who 

are fearful they are behind, and those who are predisposed 

to saying, “Yeah, I’m really just not good with money.”

Once you get to parts 3 and 4, if your attention is prone 

to wander or you have areas of special interest, you shouldn’t 

be lost by going out of order. Take a glance at the chapter 

headings for your topics of choice.

To make the most of this book, I recommend keeping a 

Simple Money Journal. This is for two reasons:

 1. The visual exercise of writing things down increases the 

impact of what you’ve learned.

(Unpublished manuscript—copyright protected Baker Publishing Group)
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 2. As David Allen teaches us in his Getting Things Done 

(GTD) methodology, having a receptacle for things 

we want to remember declutters our brain space and 

thereby reduces our stress.

Throughout the book, you’ll find Simple Money Journal 

Entry invitations where you can reflect on important ques-

tions, and at the end of each chapter I’ll ask you to jot down 

any insights that strike you and the actions you choose to 

take as a result. Use your journal of choice—mine is the classic 

Moleskine—or use the Simple Money Journal that I’ve pre-

populated with exercises and questions from each chapter 

(found at www.simplemoney.net/journal).

Part 5 is short but punchy, helping you apply whatever it 

is that you’ve learned for maximum effect. It functions best 

if you have used the “Insights and Actions” sections at the 

close of each chapter.

Tenet #4: Enough is “Enough”

It is, as the old Shaker song lyrics say, a gift to be simple, but sim-

plicity is not an end in itself. It’s the vehicle to something much 

more meaningful, and something very di#cult to find in a financial 

landscape dominated by information overload and the emotions 

of fear and greed.

That is the place of Enough, and that’s where we begin.

(Unpublished manuscript—copyright protected Baker Publishing Group)
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PART 1

PLANNING 
FOR LIFE

Personal finance is more 

personal than it is finance.
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1

ENOUGH

Redeeming Wealth

WHY do I need to read this chapter?

“How much money is enough?”

When asked this question, the richest American at the time, John D. 

Rockefeller Sr., responded, “Just a little bit more.”

“More” is a disease that infects regardless of the level of our assets. If 

we put Rockefeller’s quote within the context of his life and other quotes, 

it doesn’t appear that it was a lust for money he hoped to satisfy, nor a 

quest for material security he hoped to gain, through his wealth building. 

Indeed, he also said, “I know of nothing more despicable and pathetic 

than a man who devotes all the hours of the waking day to the making of 

money for money’s sake.”1

So, it wasn’t just about the money for him. Perhaps the real problem 

with Rockefeller’s relationship to money lay in this interesting quote, a belief 

of his corroborated by other similar Rockefeller ruminations: “I believe it is 

a religious duty to get all the money you can, fairly and honestly; to keep 

all you can, and to give away all you can.”2

(Unpublished manuscript—copyright protected Baker Publishing Group)
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For Rockefeller, the accumulation of money was a duty—a divine com-

mand, no less! Therefore, despite his affinity for acquisition, his thirst for 

more was, sadly, unquenchable. Even becoming the richest man in the 

world—perhaps in history3—was not Enough.

If you picked up this book hoping that it will help you make, save, 

invest, and accumulate a surplus of money, you’ll likely find enough ma-

terial to satisfy that aspiration. But if that is all you learn—how to acquire 

more—I will have failed. Then, this will be just another financial book that 

ultimately misses the mark.

While I do hope the lessons herein improve your balance sheet, I per-

sonally will be satisfied only if these pages lead you not merely to riches, 

but to a richer life. Not only to a cleaner balance sheet, but to a freer mind.

Yes, I want you to be debt free, financially independent, properly 

insured, and prepared for whatever life brings. But more than anything, 

I want you to live in the sweet satisfaction of Enough. The bad news, 

as we see with Rockefeller, is that money can’t buy contentment. The 

good—I mean, great—news is that you can have Enough regardless of your 

circumstances.

You can be content now, and that’s why you need to read this chap-

ter. If you’re anything like me, it’s also why this will be the chapter you 

need to revisit periodically. After all, our tendency is to move away from 

Enough—not toward it.

The American Dream?

Tim Meeks is a mid-to-upper-level business director. He, his 

wife, Joy, and their children represent the prototypical middle-

class American family on the cover of Kiplinger’s Personal Finance 

magazine. But there’s more to their story.

In the early 2000s, when homeownership seemed to be the 

smartest financial move to make, Tim got a touch of real-estate 

fever. He successfully parlayed his hunger for more into a small 

home-flipping and rental property business, doubling his net 

worth in one year and validating his dream of retirement as a 

thirtysomething.

(Unpublished manuscript—copyright protected Baker Publishing Group)
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Then the market turned. Violently. In a matter of months, hun-

dreds of thousands of dollars of his family’s real estate riches had 

vanished, along with everything else his family had ever saved—

unbeknownst to Joy. Tim admitted to his wife that they had over 

a million dollars of unsupportable debt. They both had to claim 

personal bankruptcy.

Disgrace. Failure. Their darkest hours.

Today they rank that experience among the most important of 

their lives. They now define wealth not by how much they have 

in assets but how little they have in debt. Since the bankruptcy, 

they rented an a"ordable home, paid o" all surviving loans, and 

repaired their credit su#ciently to buy a new home, five years 

to the month after claiming bankruptcy. The peace they found 

through hitting bottom has entirely changed their view of what 

really is Enough.

Enough is a relative term, but Pete, aka Mr. Money Mustache, 

has taken it to the next level. A capitalist and investor, he has 

rewritten the modern-day version of the middle-class American 

Dream. Pete decided he wasn’t satisfied saving the requisite 10 

percent of his income in his 401(k). Even 20 percent was too little. 

An engineer by trade, he crunched the numbers: If he could save 50 

percent of his income starting at age 20, he could retire by age 37. 

If he could save 75 percent, his full-time career would be a measly 

7 years. With little deviation from that path, and just in time for 

the birth of their first son, Mr. and now Mrs. Money Mustache 

retired, not into extravagance, but into Enough. At the age of 

thirty.

Truett Cathy, on the other hand, personified the American 

Dream. He was the billionaire Chick-fil-A restaurateur. Until 

his death in September 2014, this Depression survivor bristled 

if  you referred to him as being rich. When asked if  he thought 

wealth was worth all of its trappings and temptations, he replied 

flatly, “No.”

(Unpublished manuscript—copyright protected Baker Publishing Group)
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“Wealth is only worth it if you find a way to freely and abun-

dantly give.” And give and give and give, if you look at his track 

record. He worked his fingers to the bone for the first half of his 

career and spent much of the remainder—still visiting the o#ce 

into his nineties—finding ways to use his wealth and influence to 

better the lives of those less fortunate. He believed our wealth is 

measured by our contributions, not our withdrawals.

Few have made more dedicated contributions to the world’s 

betterment than Anne and Stephanie Reynolds, a mother-daughter 

duo who, when vacationing in the Dominican Republic, acciden-

tally wandered into Haiti, the poorest country in the Western 

Hemisphere. They landed in a tiny village without a school or 

modern amenities. They later dedicated themselves to the restora-

tion of that village—but not because of what the people lacked. 

Instead, it is the wealth within the Haitian people that inspired the 

Reynolds women to make lifelong commitments in partnership.

Who could be more removed from the woes of the world’s 

poorest inhabitants than American rock stars, scooting around in 

private jets, spending $10,000 on dinner and Dom for their entou-

rage. Not Scott Avett from the Grammy-nominated punk-country 

band, The Avett Brothers. No prima donnas on their tour bus, 

and no love lost for the frenzy of fame and fortune, as evidenced 

in their song, “Ill with Want.” Avett labors for a life far humbler 

than the rock star standard.

As for professional athletes, their earning power sadly seems to 

be eclipsed only by their penchant for parting with the money they 

earn. Severe financial distress—even bankruptcy—is an epidemic. 

Former NFL All-Pro defensive lineman Joe Ehrmann tasted the ex-

cessive lifestyle of professional sports in all of its facets until tragedy 

changed his trajectory. Profiled for his unorthodox yet highly success-

ful coaching techniques in Je"rey Marx’s bestselling Season of  Life, 

Joe educates professional and collegiate athletes and their coaches 

on building men and women not for themselves, but for others.

(Unpublished manuscript—copyright protected Baker Publishing Group)
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The original ideal of the American Dream—the promise of a 

land of opportunity—seems to have disintegrated into Dream 2.0, 

where opportunity is synonymous with money, riches, and wealth. 

And to our detriment, one of those words has been hijacked.

Redeeming Wealth

Words are important, even powerful. A well-placed word can lift 

us up or crush our spirit. The meaning of words can also shift 

over time, depending on who says them and how they’re used. 

The words money, riches, and wealth o"er a fascinating study in 

etymology for terms that now appear almost synonymous. Money 

and riches have always meant something very close to what they 

mean today—currency and an abundance thereof.

The word wealth, however, has a deeper and more powerful 

meaning, one that has been obscured through successful attempts 

to commercialize and sell the dream that abundant riches equate 

to a life without care. Wealth’s true meaning is very close to the 

English words signifying contentment and Enough.

How is it that some people possess riches beyond even their 

most outlandish dreams, yet find contentment elusive?

How is it that others have nothing more than bare necessities, 

but rest easy with no fear of tomorrow?

Why do some billionaires share while others horde?

Why do some of our poorest neighbors recoil into bitter envy 

while others rise above seemingly impossible circumstances?

While it certainly is true that billions of the earth’s inhabitants 

require more materially, even for mere survival, we all need more 

Enough.

How do you define true wealth—Enough? How do you define 

success? Please consider these five questions, shared courtesy of 

Carol Anderson, a personal finance researcher and founder of 

Money Quotient, a nonprofit devoted to a life-centered approach 

to financial planning.

(Unpublished manuscript—copyright protected Baker Publishing Group)
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Simple Money Journal Entry

Defining True Wealth

 1. How do you define success in your working life?

 2. How do you define success in your family (or home) life?

 3. How do you define success in your financial life?

 4. What do you need to be content?

 5. How do you hope to be remembered someday?

Money Scripts

Before we can take the right actions in our personal finances, we 

must be sure to apply right thinking. This is because financial 

thoughts—or as the psychology of money gurus Rick Kahler and 

Ted Klontz call them, “Money Scripts”—precede and drive our 

actions. They are our underlying beliefs about money, the “beliefs 

behind the behaviors,” as Kahler says.

To explain, Kahler reminded me of Daniel Kahneman’s book, 

Thinking, Fast and Slow, in which Kahneman segregates the human 

brain into two systems:

System one is fast, automatic, frequent, stereotypic, and sub-

conscious. It’s the emotional brain. System two, on the other hand, 

is slow, e"ortful,  logical, calculating, and conscious. It’s the think-

ing or rational brain.4

Interestingly, 90 percent of our decisions—including financial 

decisions—are made in our emotional brain. It is in this part of 

our brain where Money Scripts are learned. Most of this prewiring 

takes place before the age of ten.

Money Scripts aren’t necessarily true or false, right or wrong. 

They just are.
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I often conduct an exercise in educational sessions that I lead. 

The audiences vary but are always relatively homogenous groups. 

Forty accounting students. Thirty theater performers and sta". 

Twenty-five clients of a financial advisory firm. Two hundred fi-

nancial advisors. And what shocks me (and them) is how wide-

ranging their responses are in this exercise.

The wealthy got that way by . . . everything from “working 

hard” and “investing well” to “inheritance” or even “taking ad-

vantage of people.”

Poor people are poor because of . . . “a lack of education” or 

“bad circumstances” and, invariably, “they’re lazy.”

How is it that a group of people so similar to each other could 

have such disparate answers to the same questions? Regardless 

of how similar they appear now, they each had di"erent parents, 

di"erent childhoods, di"erent friends, di"erent educations, and 

most importantly, di"erent reactions to each of these stimuli.

We’ve each had a di"erent life.

For better and worse, our financial actions are entirely logical 

when our financial worldview comes into focus.

So what if we don’t like what we see? How do we change it?

First, we acknowledge our current money beliefs and the experi-

ences that led us to them. Then, we modify and rewrite a new script.

Is Money Good or Bad?

Here are the top ten Money Scripts, according to Kahler and Klontz:

• “Money is good.”

• “Money is bad.”

• “I don’t deserve money.”

• “I deserve to spend money.”

• “There will never be enough money.”

• “There will always be enough money.”
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• “Money is unimportant.”

• “Money will give my life meaning.”

• “It’s not nice (or necessary) to talk about money.”

• “If I’m good, the universe will supply all my material needs.”5

Simple Money Journal Entry

Do you recognize any of your Money Scripts?

“Money is bad” breeds a bunch of new, dangerous baby scripts. 

“People who have money are bad” is easily followed by “Therefore, 

I will not have money.”

I’ve had the privilege to counsel an executive of an international 

aid organization. In short, his job is to go to the most deprived 

places in the world and organize the relief necessary to raise the 

status of a community from critical to stable. His wife summarized 

his modus operandi, “Tyler has literally given someone the shirt 

o" of his back—multiple times.”

We met, in part, because Tyler had received an unexpected 

lump sum of money. It wasn’t enough to become a full-time phi-

lanthropist, but it was a life-changing amount that could help to 

backfill the compounded savings deficit resulting from his persis-

tently underpaid profession of career Samaritan.

At one point during our discovery session, I asked Tyler, “Having 

lived life in pursuit of helping those with nothing, can you handle 

having something? Or are you capable of committing financial sui-

cide, of divesting yourself of these funds to salve your conscience?”

Tyler had to acknowledge that he was, indeed, capable of relin-

quishing his windfall and, therefore, his family’s financial future. 

For him, Enough was too much. We had to rewrite the script.

I find that “Money is good” is even more pervasive and dam-

aging, because it morphs quickly into “If money is good, more 
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money is better,” and finally devolves into “If I only had more 

money, I’d have a better life.”

Sadly, this script never seems to lose its potency no matter how 

many times it is disproven. For example, Sports Illustrated found 

(and ESPN corroborated) that “by the time they have been retired 

for two years, 78% of former NFL players have gone bankrupt or 

are under financial stress” and “within five years of retirement, an 

estimated 60% of former NBA players are broke.”6

Rock stars, actors and actresses, lottery winners? The numbers 

are all similar. The National Endowment for Financial Education 

estimates that 70 percent of people who suddenly receive life-

changing money are separated from it within three years.7

Indeed, “change” seems to be the operative word, according to 

Susan Bradley, founder of the Sudden Money Institute and author 

of Sudden Money: Managing a Financial Windfall.8 “When life 

changes, money changes—and when money changes, life changes,” 

says Bradley.9

Even when the money is well-managed, the “more money, more 

better” script is still a killer. When we believe that money is in-

herently good, it often puts us at odds with the people we claim 

to prioritize over money—family and friends. Deeming money 

“good” personifies it, and the people in our lives simply can’t com-

pete with our relationship with an inanimate object that silently 

promises to make all of our dreams come true.

The truth is that we don’t—or perhaps shouldn’t—have a rela-

tionship with money. That gives it too much credit.

Money is neither good nor bad. It’s a neutral tool that can be 

used well or poorly, for good or ill.

Those who think money is inherently bad tend to manage it 

poorly, straining relationships. Those who “love money” and think 

it is inherently good tend to strain relationships, deprioritizing the 

people in their lives. And, by the way, straining relationships also 

tends to cost money—half of your money, typically.
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Meanwhile, those who view money as a neutral tool tend to 

employ and attract it most e"ectively.

Rewriting the Script

So I asked Rick Kahler, the Money Script guy, “How can we rewrite 

Money Scripts?” The answer, Kahler said, comes in the form of 

four questions patterned after Byron Katie’s work in her book, 

Loving What Is:10

Simple Money Journal Entry

Rewriting Money Scripts

 1. Is the Money Script true?

 2. Can you absolutely know it is true?

 3. What happens when you believe the Money Script? (Who 

are you when you think that? How do you react?)

 4. What or who would you be without the Money Script?

Now, modify and rewrite your Money Script.

One of the most powerful tools in rewriting the script comes, 

I’ve found, in seeking out new experiences.

Hope in Hell on Earth

For months I had prepared myself for a particular moment, step-

ping o" of the run-down school bus in the middle of La Chureca, 

the dump of Nicaragua’s capital city, Managua. Listed among 

the Seven Horrendous Wonders of the World, La Chureca is not 

just a collection of refuse, but also a refuge for more than three 

hundred families.11 Men, women, and children compete with 
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mangy dogs for sustenance and sex tra#ckers for their minds, 

bodies, and souls.

I knew it was coming from the moment I accepted the invitation 

to join a contingent of teachers and health and finance professionals 

orchestrated by GraceCity, a young church in downtown Baltimore 

enamored with serving the poorest of the poor in its hometown 

and, interestingly, the Managua city dump. But nothing could pre-

pare me for the sights: homes manufactured of rubbish; smoke 

lifting from piles of debris; a multicolored landscape of mountain-

ous trash dotted with laborers scrounging for something of worth 

under a 98-degree sun; a makeshift school lined with barbed wire;12 

and scores of children, many without shoes or a single article of 

clean clothing but with stunning smiles lighting up their dirty 

faces. After all, they were thrilled to see us—we were there with 

the ORPHANetwork, a Virginia-based non-governmental orga-

nization (NGO) devoted to serving malnourished and displaced 

children in Nicaragua. We were at one of their many feeding centers 

in the country, designed to provide at least one nutritious meal per 

day to more than 10,000 starving children.

You hear of such things on the news and see pictures of such 

children on commercials filled with brown faces asking for money 

on late-night television, but it’s hard to believe it’s true—that I was 

fortunate enough to be born in a geographic location with a host of 

inherent benefits while these kids were born into the closest thing 

imaginable to hell on Earth. When I gaze into my own children’s 

eyes, I see in them a vast universe of unencumbered curiosity and 

possibility, but in La Chureca, I was forced to look into the eyes of 

girls as young as six who have already been sold into prostitution.

It was as if I was in one of those movies when a scene strikes 

a subject so hard that all he can do is marvel in slow motion, 

unable to process the myriad of overwhelming stimuli. But as 

my worldview crumbled and my eyes welled up with tears, I was 

forced to turn my gape downward. A young boy was tugging on 
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my shorts. Once our eyes met, he thrust his hands upward in the 

universal sign for “Pick me up,” and before I could confirm that 

I’d been vaccinated for all that he was visibly carrying, he’d swung 

himself up onto my back, stripped my sunglasses and made them 

his own, smacked my side, and yelled “Vamos!” Just a kid. Any 

kid. Born in a garbage dump.

This experience rewrote a number of my personal Money Scripts 

and will no doubt continue to do so. This interaction with people 

who genuinely su"ered from a dire lack of enough changed my 

definition of Enough.

This moment changed my entire worldview. It altered my values 

and priorities, which are the foundation of every successful finan-

cial plan—and the topic of our next chapter.

Simple Money “Enough” Summary

 1. The original meaning of the word wealth is actually con-

tentment—Enough. We all need more Enough, and each 

chapter of this book will be oriented around this concept.

 2. Our predisposition to dealing with money is formed 

through our life experiences, especially those in the first 

ten years of life. These underlying beliefs are Money 

Scripts that often dictate our behavior, whether or not 

we know it.

 3. Money Scripts that we don’t like can be rewritten through 

self-analysis and new experiences.

What INSIGHTS and ACTIONS 

did you take from this chapter?
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